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Annomayusn. B cratbe paccMaTpuBaeTCsl pPENpPE3eHTAUsl CPEICTBAMU aHTIUIHCKOTO S3bIKa
M3MEHeHHH KoHuenTochepbl MapkeTHHra. OCHOBHBIM Kay3aJbHBIM BHENIHMM (aKTOPOM TaKHX
W3MEHEHUH Ha COBPEMEHHOM »JTare SBJSETCS BHEAPEHHUE B JaHHYI 00JacTh AESITeIbHOCTU
WHPOPMAIIMOHHBIX TEeXHOJOrHid. Takue W3MEHEHUs XapaKTepH3YIOTCS Kak IpUpaIIeHHe
9KCIIEPTHOTO 3HAHUS, KOHCTATAIUS M TPAHCISAIUS KOTOPOTO OCYIIECTBIAETCS B IPO(ECCHOHATEHOM
aucKypee. AHanu3 BepOanbHBIX CPEJCTB, CIYKAIUX HOMHHAIIUH KOTHUTUBHBIX ()OPMATOB XpaHEHHUS
HOBOTO 3HAaHUA W/WIK JECKPUIIUU WX COJAEP)KAHUA TOATBEP)KIACT B3aMMOJCHCTBHE U
B3aMMOOOYCIIOBIIEHHOCTh KOTHUTUBHBIX U SI3BIKOBBIX CTPYKTYP U CBHJIETEILCTBYET O CUMYJIbTAHHOU
JTMHAMUKE SI3bIKOBOM KapTUHBI MUpPA C IO3UINI MapKETHHTA.
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Abstract. The paper focuses on English language tools used to represent changes in the
conceptual framework of marketing. The main current extralinguistic cause of these changes is
considered to be the introduction of information technologies in marketing activity. The conceptual
changes are characterized as the increase in expert knowledge. The results of the analysis of language
tools used for the nomination of cognitive formats representing the new knowledge and/or description
of their content support the statement about the interaction and interdependence of cognitive and
language structures. They also help to prove the simultaneous dynamics of the language world image
created in the sphere of marketing.
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1. BBeaenue

Bueapenue wHHOBalMii BO BCE OOJACTU €ro KU3HEJAEATEIBHOCTH YeJIOBEKa
BEJIET K OMNPEJCICHHBIM HM3MEHEHUSIM KOHUENTYaJbHOW KapTUHBI MHpa B Pa3HBIX
BapHaHTaxX €€ CYIIECTBOBAHMS Ha YPOBHSAX HWHAMBUIYAIBHOTO M KOJUIEKTUBHOTO
cosHanus. Kak cnenctBue, ompeneneHHbIM 0O0pa3oM OOHOBISIETCS W SI3BIKOBAs
KapTUHA MHpaA, YTO OOYCIIOBJIEHO OCOOEHHOCTBHIO B3aMMOJICHCTBUS MEHTAJIbHBIX U
SI3BIKOBBIX CTPYKTYpP, KOTOPOE paccMaTpHUBAETCA KaK «B3aUMOOOYCIIOBJIICHHAsI CBSA3b
OPUYMHHOTO XapakTtepa» [2, ¢ 36]. Iloagxon kK JaHHOMY SIBICHUIO KaK K HEKOEMY
«repedopMaTUpPOBaHUIO» UMEIOIIEHCA Y CyOBEeKTOB 0a3bl 3HAHUU O] BO3JIEHCTBUEM
BHEIIHUX (DAKTOPOB TMPEIIOiaraeT, 4To S3bIKOBBIE CPEJCTBA PEMPE3CHTAIINH,
XPpaHEHHUs ¥ TIepeIauu ePeOCMBbICIEHHOTO U/ WM HOBOTO 3HAHUS OTPAKAIOT HE TOJIBKO
TpaHchHOpPMAaIMIO KOTHUTUBHBIX (DOPMATOB €ro XpaHEeHHs, HO U TUHAMHUKY SI3BIKOBOU
KapTUHBI MUPA.

Hacrymienue spb1 nudpoBbix TexHosmorui (nanee I'T), «okcnancust mudpb» Kak
BHEIIHUIN (haKTOp HE MOTJM HE CKa3aThCsl Ha COAEPKAHUU KOHIIENTYyaJIbHOU H
S3BIKOBOM KapTUHBI Mupa. YacTHBIM cily4daeM OTpakeHusi BHenapeHus |T B HaydHO-
MIPOU3BOJICTBEHHBIE Chepbl OKa3bIBACTCS JAMHAMUKA KOHIENTYadbHOM U SI3BIKOBOM
KapTUH MHpa C TMO3UIUNA TakoW o0O0JacTU JeATEeIbHOCTH, KaK JSKOHOMHKA B
COBOKYIMHOCTU €€ HaIlpaBJIEHUH, BKJIOYasi MapKeTHHT. O4YeBUAHO, YTO BepOaIbHBIC
cpencTBa MPOPECCHOHAIBHOIO (WM CHEUUATU3UPOBAHHOTO) JHUCKypca pa3HbIX
oOnacTelt SKOHOMHUYECKOTO 3HAHMS, W B TEPBYIO OUYEpeb TEPMUHOIOTHYECKAs
JIEKCHKA, OKA3aJUCh B POJIU PETPE3CHTAHTOB TAKMX U3MEHEHUH.

[lens ngaHHOW CTAaThbM — MPOJAEMOHCTPUPOBATh, KaK IO BIUSHUEM
AKCTPAJIMHTBUCTHYECKOTO Tiporiecca BHeApenus |T B o0macTh 2KOHOMHKH, W B
YaCTHOCTH B 00JIaCTh MAapKETHWHTa, MPOUCXOIAT OMNPECIICHHbIC MPeoOpa3oBaHUS
KoHIlenTocepsl JaHHOW 00JIacTH, U Kakue BepOajbHbIE CPEACTBAa O0ECICUMBAIOT

O6’beKTI/IBaHI/IIO PE3YJIbTATOB KOTHUTUBHBIX IMPOUCCCOB U NPCACTABIICHUC 3JICMCHTOB
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HOBOTO 3HaHUSA B MPO(ECCHOHATHLHOM HUCKYpPCE MapKETHHTA, OTpa)kas MpHU HTOM
JWHAMUKY SI3bIKOBOW KapTHUHBI MUPA.

JIOCTIKEHUIO 1IeNM  CIOCOOCTBOBAJIa peanu3alus 3a/ad  PEeKOHCTPYKIUU
KOHIIETITOC(hephl MAapKETUHTA, ONPEACICHUS KOTHUTHBHBIX (DOPMATOB, SBIISFOIIMXCS
MEHTaJIbHBIMH PENPE3CHTAIIMSIMUA HOBOTO 3HAHUS, U BBISIBIICHUS BEpOAJIbHBIX CPEJICTB,
BBITIOJIHAIOMIMX (YHKIIMIO HOMUHAIIMKM U/WIW OOBEKTUBAIMU MEHTAIbHBIX €IUHUI] U
CTPYKTYp, JHNECKPUNUHUH WX COAEPXKAHUS, T.€. YYACTBYIOIIMX B TPAHCIALUU
CIEUHAIM3UPOBAHHOIO 3HAHUS C YUYETOM €ro MPUPAILICHHUS.

2. MarepuaJjbl U METOAbI

MarepuaioM UCCIEeIOBaHUS MOCITYXWIM HAay4dHble TEKCTbl M3 0O0JacTh
SKOHOMUKH U MAPKETHUHTA, ITOCBSIICHHBIC aHAJIN3Y ¥ CUCTEMATU3ALINU IIPOUCXOIAIIMNX
M3MEHEHUH B JTOM MPAKTHUYECKOW cdepe NeATEIbHOCTH, a TaKKe CIPAaBOYHBIC
WNurepner-uctounuku (cm. [7], [8], [9], [10], [11], [12] mu nmp.). Bcuen 3a
E.C.KyOpsikoBoit MBI paccMaTpuBaeM TEKCT W AUCKYPC KaK CYIIHOCTH, CBS3aHHBIC
CIPUYUHHO-CIIEICTBEHHON CBSI3bIO: TEKCT CO3JAETCs B AUCKYPCE U SABISIETCA €0
netutmem» [5, ¢.78]. IlpodeccuoHanbHBIl TUCKYPC — O3TO OTAENbHas 00JacTb
KU3HENICITEIBHOCTH, MPOTEKAKasi B ONPEACICHHBIX 3KCTPATUHIBUCTHYECKUX
YCIIOBUSAX, CYyObEKTaMH KOTOPOH B MpoIIecCce B3aUMOCHCTBUS (POPMUPYETCs YacTHAS
KapTuHAa  MHpa,  BepOamu3yeMas  CpeICTBaMM  HAIIMOHAJIBHOTO  SI3bIKA.
Crnennanu3npoBaHHBIA TEKCT MOXET TAaKKE€ paccMaTpuBaThCs W KAk HeEKas
BUPTyaJibHass KOMMYHHKAIlMS  OKCIEPTOB  COOTBETCTBYIOIIEH  0OJIacTd 1o
omnpeesieHHbIM TeMaM (CM.[3]), Ha YTO yKa3bIBa€T CEMaHTHMKA U KOMMYHUKaTHUBHAs
byHKIUS psga BepOalbHBIX EIUHUII U CMBICIIOBOE COJEpKaHue OOJIBIIIMHCTBA
CIICLIMAJIM3UPOBAHHBIX TEKCTOB.

[locTaBineHHsle 3a7auyd MNOTpeOOBaM  OOpalIeHUsT K TakUM METOoJam
KOTHUTUBHOM JTMHTBUCTHUKH, KAK KOHUENTYaJbHbIA U KOTHUTUBHBINA aHAJIN3, KOTOPBIC
OBLTM JTOTIOJIHEHBI Je(OUHUIIMOHHBIM M CEMaHTUYECKUM aHaJu30M, 3JIEMEHTaMU
CJIOBOOOPA30BATEIbHOIO M OHOMACHOJIOTMYECKOTO THUIIOB aHajiu3a, CMBICIOBBIM

dHAJIN30M COACPIKAHHUA TCKCTAa H O6HIeHay‘-IHBIM MCTOJAOM  YMO3AKIHOYCHHA

(uHpepeHIun).
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3. luHaMH KA KOHUENTOC(hepbl MAPKETHHI A

3.1. OcHOBHBIE COCTABJAIOLINE KOHIENTOCEpPbl MAPKETHHIA

I[JISI OIIPCACIICHUA TOI'O, KAKHC HM3MCHCHHA IIPOU3OMIN B KOHHGHTOC(bepe
paccMaTpuBaeMoi 00J1aCTH SKOHOMUKH 0] BIUSTHUEM BHEIIHETO (paKTOpa BHEPEHUS
|T, MBI ITOCUHTAIN HCO6XOI[I/IMLIM NpCKIAC BCCTO YCTAHOBHUTH COCTABJIAIOIINC
KOHHCHTOC(l)CpBI MapKCTHHIA. OTI{GJILHBIG KOHHCHTBI/HOHHTI/IH MpCaACTABJICHBI KakK
KOHOCHTYaJIbHBIC TIPU3HAKKW POAOBBIMWU W BHJAOBLIMH HMCHAMHU B I[e(l)I/IHI/II_[I/IHX
koHuenta/moustuss MARKETING (1) u cooTBeTcTBYIOIIErO TepMUHa (2):

(1)Marketing is the activity, set of institutions, and processes for creating,
communicating, delivering, and exchanging offerings that have value for customers,
clients, partners, and society at large. (Approved 2017). [8];

(2) marketing — (2) COM.&ADVTG. activities intended to make and attract a
profitable demand for a product by means such as advertising, sales promotion, pricing,
carrying out market research, and developing and testing new products [7, c. 296].

PexoncTpynpoBanHoe Ha OCHOBE NIPUMCHECHHUSA KOHIIETITyaJIbHO-
Ne(UHULIMOHHOTO U KOHTEKCTyaJbHO-PENPE3EHTATUBHOIO TUIOB aHaim3a (cMm. [1])
coJiep’)KaHue KOHIENTOCc(ephl MApKETUHTA BKIIHOYAET KaK KOHIIENTYaJIbHO-TIPOCTHIC
AJIEMEHTHl (KOHIIENTHI/TIOHATHS), TaK U KOHIENTYaJIbHO-CIOXKHBIE CTPYKTYpPHI
(npomno3uninu, (perMbl, KaTeropuu, cieHapuu u ap.). llom cBouMH pOIOBBIMU
MMEHAMU OHU MOTYT OBITh MpeacTaBieHbl cieayromuM obpazom: ACTIVITY:
MARKETING RESEARCH, PLANNING (STRATEGY, TACTIC/METHOD),
COMMUNICATING, ADVERTISING, PRICING, SELLING, PROMOTION,
DELIVERY; MARKET, MARKETING MANAGER/MARKETER; INSTITUTION:
BUSINESS/COMPANY; PRODUCT: GOODS, SERVICES; CONSUMER,
DEMAND, PRICE, COST, PROFIT, MONEY.

OTmeTuM, 4TO perpe3eHTanus B JUCKYpPCE M TEKCTE€ KOHIIETITOB Ha 0a30BOM
YPOBHC HUX KaTCropu3anuvn MOKCET OCYIICCTBIIATHCA CHMHOHHMMHWYHBIMHU CIAWHHUIIAMU
SA3bIKAa, 06T>CJII/IH$[€MBIMI/I B TCPMHUHOJIOTHUAX B TEMATHUYCCKUC I'PpYIIILI HA OCHOBAaHHHU

OOIITHOCTH CMBICIIOB, YKa3bIBAIONIUX HA MPOPUIHPYEMBIN KOHIIENTYIbHBINA MPU3HAK
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(mammpumep, somebody who consumes or uses products or services - buyer, customer,
client, user, etc.).

OmnpeneneHue TOro, KaKue€ UMEHHO CTPYKTYPhI 3HAHUSL CTOSAT 3a S3BIKOBBIMU
dbopmamu (T.e. KOTHUTUBHBIA aHAJIN3), TO3BOJIMJ OJHOBPEMEHHO YCTaHOBHUTH, Kak
KOHIETITyaJIU3UPOBAHbl U KATETOPU30BAHBI HOBBIE SIBIICHUS B 00JIACTU MapKETHHTA,
cBsa3aHHble ¢ BHeApeHueM IT B 3Ty cdepy. PackpbiBas 3TOT acmekT B CieayroleM
pasjelie JTaHHOW CTaThbU, MBI HCXOJMM M3 TOrO, YTO SI3bIK HE TOJBKO CIIYKUT
03HAYMBAHUIO OCHOBHBIX 3JIEMEHTOB KOHIENTYaJIbHOW KapTUHBI MUPA, HO U SIBIISIETCA
CPEACTBOM JKCIUIMKAIUUA ATOM KapTUHBI (cM. [6]). Takum oOpa3om, Mbl HE TOJIBKO
COOTHOCWJIM TE€PMHUHOJIOTUYECKUE HOMHUHAIIMU, KOMIIOHEHTAMU KOTOPBIX SIBJISIIOTCS
TepMuHbl  cepbl  IT, ¢ COOTBETCTBYWOIIMMH €IMHHUIIAMH U  CTPYKTypaMmH
KoHIlenTochepbl MAPKETUHTA, HO U PACCMATPUBAIM IKCIUIMKAIIMIO HOBOTO 3HAHUSA B
Ne(UHULIUSIX HOBBIX KOHIICTITOB/TIOHSATUN U JACCKPUMIUAX COJCPKaHUSI MEHTAJIbHBIX
(dbopMaToOB XpaHEHUS STOTO 3HAHUS, TJI€ €r0 MapKepaMH TAK)Ke SBIISLITUCH TEPMUHBI I T.

3.2. Penipe3eHTanusi HOBOIo 3HAHUSA B KOHLENTOC(epe MAPKETHHIa

XapakTepucTruKa TMHAMUKHN KOHIIENTOCc(epbl MapKEeTHHTa TpeOyeT HEKOTOPOTO
AKCKypca B HCTOPHUIO 3aKpEIJIEHWS HOBOIO 3HAHUS Ha YPOBHE KOJUIEKTUBHOTO
CO3HAHUA MPOQPECCHOHAIBHOTO COIMyMa, YTO HEPa3pPHIBHO CBA3AHO C M3MEHEHHEM
KOHIIENITOC(hephbl SKOHOMUKH B 11€JIOM. AHAJIU3 U CHCTeMaTH3alls HOBbIX (DEHOMEHOB
B DKOHOMHUKE OCYIIECTBISIIUCH CyObEKTaMH MPOGEeCCUOHATBHOM JEATeIbHOCTH C
OTOpoil Ha uMeErIeecs M yke BepOaTM30BaHHOE SKOHOMHUYECKOE 3HaHHUE, T.€.
HMMEIOLITUICS apCeHall SI3BIKOBBIX cpe/IcTB. [10CKONIbKY MepCreKTUBU3AIUS MHHOBAIIUU
B IIPOLIECCE WX KOHIENTYaJU3alMU OCYIIECTBIIIIACh CYObEKTaMU B acleKTe ydera
BHEJIpEHUSI TU(PPOBBIX TEXHOJOTUH, CJIEACTBHEM CTajo0 HMHTETPUPOBAHUE B
KoHIlenTochepy IKOHOMUKHU (BKJIIOUAsi MAPKETUHT) U B COJIEPKAHUE €€ OTISIbHBIX
COCTABJISIFOIIUX OMPEEICHHBIX KOHIICTITOB/TIOHITHI 1TU(POBOI chephl B AMHCTBE C
COOTBETCTBYIOIUMH 0003HAYCHUSIMU-TEPMUHAMHU.

OOGparieHue K creruaaIu3upoBaHHBIM CIIPABOYHBIM MCTOYHUKAM IOKa3aj1o0, YTo
HayaJjo MOSBJICHUIO U 3aKPETUICHUIO B 3KOHOMUYECKOM JIUCKYPCE COJEPKaHUS HOBBIX

KOHLIENTOB/TIOHATHN  OBUIO  IMOJOXKEHO  nogBuBmImMHCI B 1990-x  romax
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OCHOBOTIOJIAralONIUMHU HayYHBIMH Tpyaamu skoHomucToB J[. Tarckorra (D.Tapscott)
u H. Herpomonte (N.Negroponte), B KOTOpbIX OBLUIO MPEACTABICHO COJACP>KAHUE
chopmupoBaBIierocs: (Kak U OCTalbHbIE HOBbIE MEHTAJbHBIC €AMHUIBI) HA OCHOBE
MpUHLNNA KOHUENTyanbHOM pAepuBauuu (cM. [2]) HOBoro koHuenta DIGITAL
ECONOMY. /. TanckoTT MNpemyioxuWs W POJAOBOE HMS JAHHOIO KOHIIEITA,
3aKpeIuBIIeeCs KaK COOTBETCTBYIONIHMI TepmuH — digital economy. JlaHHBIH KOHICTT
MPEJCTABIIsT COOOM, MO CYTHU, pe3yJibTaT BTOPUYHON KOHIENTyaJIM3allid, a B €ro
colepkaHu B (OKyce OKa3bIBAJICS IPUBHECEHHBI KOHIIENITYalIbHBIM TMpPU3HAK
WHCTPYMEHTAJILHOCTH «HCIIOJIh30BaHNE WH(POPMAIMOHHBIX U KOMMYHHUKAIIMOHHBIX
TEXHOJIOTHI» (37ech W nanee momauepkHyTh Hamm): «the digital economy is the

worldwide network of economic activities, commercial transactions and professional

interactions that are enabled by information and communication technologies (ICT)»
[12].

Cdopmuponasmmiics konuent DIGITAL ECONOMY cnenyer paccMatpuBath
kak BapuaHT koHuenta ECONOMY napsay ¢ Takumu Bapuantamu, kak PRIMITIVE
ECONOMY, MARKET ECONOMY, COMMAND ECONOMY wu ap., KoTopbie
paznuMyaroTcs  Mexay co0oil mpouiIMpyeMbIM  KOHUENTYaJIbHBIM —IPU3HAKOM.
NHTepecHO OTMETHTH, YTO W3HAYAJIBHO HCIIOJIb30BaHUE IUGPOBBIX TEXHOJIOTHH B
HYKOHOMUKE KaK TPOTHUBOIIOCTABIISIEMBIX aHAJIOTOBBIM CBSI3BIBAJIOCH C UCTIOJIb30BAHUEM
WNurepHera, yto Hanuio otpaxkeHue B (opmupoBanun konuenta INTERNET
ECONOMY u coOTBETCTBYIOIIETO TepPMUHA (MJIM CHHOHUMUYHOTO €My 0003HAYCHUS
web economy). OaHako mociie ONpeNeNeHHBIX TUCKYCCUW B MpoecCHOHATbHOM
cooO1ecTBe ObUI0 ycTaHoBIEHO, 4TO KoHuenT/moHsitue DIGITAL ECONOMY umeet
Oonmee oOBEMHOE coJAepX)aHUE U TPOPMIMPYEMBIM KOHIICNTYadbHBIM TPU3HAK
TOJIKYETCS HE KaK MPOCTOE UCIOIb30BaHNE LIMPPOBBIX TEXHOIOTUHN TSl BHIOJIHEHUS
3aj1a4, HO KaK yJIydIlIaroliee pe3ysibTar Takoi pabotsl: «the opportunity and the need
for organizations and individuals to use technologies to execute those tasks better,
faster and often differently than beforey» [12]. Takum oGpa3om, MOKHO IOJIaraTh, 4TO
koHnentel/moHsATHS INTERNETECONOMY u DIGITAL ECONOMY cBs3aHbl

OTHONIICHUSMHM «YaCTh-IICJIOCY.
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B mpodeccrnonanbHOM TUCKypce OTHOBPEMEHHO OCYIIECTBIISIIACH M BTOPUYHAS
KOHIIENTyaJIn3alisl SBJICHUA B 00JacTH MAapKETHUHTa, CO3JaHUE MO MPUHIHUILY
aHaJIOTMK 0003HAYECHHI HOBBIX KOHIICNITOB/MOHATUH. Tak, ObuM C(HOPMHUPOBAHBI U
MOJIYYIJIM  COOTBETCTBYIOIME oOo3HaueHus koHHenTwl/moHsATHs INTERNET
MARKETING u DIGITAL MARKETING, npencrapistomue B KoHienTocdepe
JaHHOM oOjiacTu BapruaHThl HHBapuaHTHOTO KoHIlenTa MARKETING u nHaxoasiuecs
MEXIy COO0OW B OTHONICHMSIX «YacCTh-IIEIOE», YTO MOATBEPKIACTCS COIACPKaHUEM
cienyroiero ¢pparmenTa Tekcra: «Digital marketing involves marketing to consumers
through any number of digital channels. This form of marketing is commonly executed

on websites, mobile devices, and social media platforms. This form of marketing is

different from internet marketing, which is exclusively done on websites. Digital

marketing is a broad field, including attracting customers via email, content
marketing, search platforms, social media, and more» [9].

Conepxanue  JTaHHOTO  ()parMeHTa  CBHUJICTEIIBCTBYET O  TOM,  4YTO
npoUIUPYEMbIM  KOHIENTYaJbHBIM MPU3HAKOM B  COJEpKaHUU  KOHIIENTa
INTERNET MARKETING oka3biBaeTcsi, ckopee, Jokauus. I[IpaBoTy Takoro
MIPENINOJIOKEHNUS TOATBEPKIAACT CIEAYIOIAsd IUTarta W3 CIHEUATIU3UPOBAHHOTO

tekcrta: « The internet is a communication platform rather than a marketing tool. It is a

medium through which commerce can be transacted and specific marketing tactics can
be employed» [10,c¢.286].

HoBoe 3nanue B KkoHIenTochepe MapKeTHHTa, (HOpMHUPYIOIIEe COJEp KaHHUe
koHuenra DIGITAL MARKETING, penpesentupoBano mo-pazHomy. Tak,
KOHIIENTYaJIbHBIM aHaJIN3 MOKa3ajl, YTO COOCTBEHHO HOBBIM SIBJISIFOTCSI 3/1ECH TOJIBKO
koHuent u onHoumenHasi kareropusi DIGITAL MARKETING TACTIC. lanusrit
KOHIIENT, BO-MEPBBIX, BXOAUT B cocTaB KoMmiuiekcHOoro koHienta PLANNING,
dbopMHpys CIOT COOTBETCTBYIONIETO (peiima. Bo-BTOPHIX, OH MPEACTaBISET BApUAHT
koHienta MARKETING TACTIC. U, B-TpeTbuX, B acCleKTe€ KaTEropu3aluud OH
pernpe3eHTUpyIoT Ha cyOkaTeropuaibHoM ypoBHe kareroputo MARKETING TACTIC
Y TIPU ATOM CaM SIBJIsIeTC 00BEKTOM JaIbHEHIIIeH cyOKaTeropiu3ainu, CM., HalpuMmep:

«These tactics now fall under the broader moniker of digital marketing. While there
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are many digital marketing tactics, we focus on seven of the most common ...» [10, c.

286]. CchopmupoBaBIIrecs KOHIETTH OJHOTO YPOBHS, PETPE3EHTUPYIOLTNE TAKTUKH
uppoBOro MapKETHHra B COCTAaBE YKa3aHHOM KaTeropuu, OOBEKTUBUPYIOTCS
COOTBETCTBYIOIIMMHU TepMuHamu: e-mail marketing, content marketing, social media
advertising, etc.

Bosppamasice k coaepxkanuto koHienta MARKETING, oTMeTuM, 4TO JIMIIb
HEKOTOpbIe U3 O0pa3ymoIIUX €ro KOHLENTYaJbHBIX MPU3HAKOB MEPEOCMBICISIOTCS
W/WIM UHTEPIPETUPYIOTCS B MPOIECCe KOHIENTyalu3aluu (eHoMeHa HU(ppPOBOro
mapkeTtunra. K takum konnentyaisasiM npuzHakam otHocsiTcst COMMUNICATING,
ADVERTISING, MARKET wu cocrasisrommas kounenta PLANNING - STRATEGY.
HoBoe 3HaHue mpeacTaBieHO BO (pedMOBON CTPYKType KOHKpETH3aluen
COJICPKaHus OTICIBHBIX CJIOTOB (Cp. SKCTCHCHOHAI), Kak, HanpuMmep, digital channel
B cmore CHANNEL wm e-mail B8 ciore MEANS OF COMMUNICATING
dperimoBoii cTpykTypsl KoHienta COMMUNICATING. O Hanuuuu HOBOTO 3HAHUS
B JIPYTHUX CIIOKHBIX KOTHUTHUBHBIX CTPYKTYypax — MPOMO3UIINN U CIICHAPHH (CKPHUIITE)
— MOJKHO CJIeJlaTh BBIBOJ] HA OCHOBE aHaju3a SI3BIKOBBIX €JIMHUIl U CTPYKTYp HX
oObekTHBaIMM. B maHHOM cioydae MBI B TIEPBYIO OYepelb HMEEM B BHUIY
TEPMHUHOJIOTUYECKHE eAUHUIBI o0nactu |IT W UMIUMIMPYIONTYI0 JaHHYIO 00J1acTh
pEeIUKaTHYIO JIKCUKY. PaccMOTpUM 3TOT BOMIPOC B CIEIYIOIIEM pa3elie CTaThU.

4. OCHOBHBIC CPeACTBA AHIVIMHCKOIO fI3bIKA, pPelpe3eHTUPYIoLIHEe HOBOE
3HaHHE B 00J1aCTH MAPKETHHIa

[Ipoananu3upoBaB BBIABICHHBIE HAaMW B CHEIUATU3UPOBAHHBIX TEKCTaxX
pPa3HOYPOBHEBBIE CPEJICTBA AHTIIMICKOTO S3bIKA, PETPE3CHTUPYIOIINE HOBOE 3HAHKE B
00JTaCTH MapKETHHTa, CBS3aHHOE C BHEIIHMM (DAKTOpOM BHEAPEHUS B ATy cdepy
UH(OPMAITMOHHBIX (MU HU(GPOBBIX) TEXHOJIOTHM, MBI MOKEM OXapaKTepU30BaTh UX
CJIeYIONUM 00pa3oM.

Bo-nepBeiX,  Takme  cpeAcTBa  MPEACTaBICHBI  HECKOJBKOCIOBHBIMHU
TEPMHUHOJIOTHUYSCKUMH €IUHUIIAMH TEPMHUHOCUCTEMBI YKOHOMHUKH, 0003HAYAIOIINMH
HOBBIC KOHIIENTHI/TIOHATHS KOHIIENTOC(ephl MapkeTuHra. Kak BTOpHYHBIE €IUHUITBI

HOMHMHALIUM OHU CO3JAKOTCA 1O MOJENISIM CUHTAKCUYECKUX CIIOBOCOYETAHUU
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SHJOIIEHTPUIECKOTO XapaKkTepa, oMuH (Win 00Jiee) u3 aTpuOYTUBHBIX KOMIIOHEHTOB B
KOTOPBIX MPEACTaBIEH TEpMHHOM oOmactu |T, yka3plBaromuM Ha J00aBIEHHOE
3HaHue. [Ipyu OHOMAcHMOJIOrMYEeCKOM MOJXO0JIe MEXIYy Oa3uCHBIM M MPU3HAKOBBHIM
KOMITOHEHTaMU MO>KHO BOCCTaHOBUTH OHOMAaCHOJIOTUYECKYIO CBSI3KY,
OTPEESIONTYIO TUIl OTHOIIEHUI MEKy KOHIETITAMU/TIOHATUSIMH COOTBETCTBYIOIINX
obnacte#t  (cMm.[4]). PekoHcTpyupyemble  MOTHBHUPYIOIIME  CHHTAKCUYECKUE
KOHCTPYKITMK  pedepupyroT, TMpexae BCEero, K KOTHUTUBHBIM CTPYKTypam
MPOIO3UIIMMA, B KOTOPBIX TaKas OHOMACHOJOTHYECKAasl CBSI3KA OTOXKIECTBIISIETCS C
NpEeIUKAaTOM COOTBETCTBYIOIICH ceMaHTHKH, Hampumep: Use (marketer; digital
channels/digital tools) — marketing activity conducted by marketers via digital channels
or using digital/electronic tools —digital marketing. OnpenesieHHbIE CMBICIBI, Kak
BHUJIHO W3 TPUBEICHHON PEKOHCTPYKIIUH, PEMPE3CHTUPYIOTCS HE JKCIUIMIIUTHO, a
UMIUTUITUPYIOTCS SKCIOHEHTOMU S3IKOBOTO 3HAKA.

[enpiit psig OMHApPHBIX TEPMHHOB MapKETUHra oOpa30BaH IO aHAJOTHUU C
TEPMHHOM HH()OPMAIIMOHHBIX TEXHOJIOTHH €-mail, T.e. emuHuIaMu ¢ aTpUOYTUBHBIM
KOMITOHCHTOM, IIPEICTaBICHHBIM HHHIIHATIOM €- (electronic). Dtor dakt oTMeUaroT 1
npeacTaBuTeNn npodeccuoHanbHoro auckypcea: « There are now many terms with the
e-prefix <...> such as e-commerce, e-business and e-marketing» [11, c¢. 637]. He
paccMaTpuBasi 3/€Ch CJIOBOOOpA30BaTENbHBIA CTaTyC WHHIMANIA H  CIHOCO0
TEPMUHOOOPA30BaHMUs, OTMETHUM, YTO M B JJAHHOM CJTy4ac B KOTHUTUBHOHN CTPYKTYype
MPOTIO3UIIMM OJIUH U3 KOHIENTYaJIbHBIX MPU3HAKOB COOTHOCHUTCS ¢ oOmacteio IT u,
TaKUM 00pa3oM, perpe3eHTUpyeT HoBoe 3HaHue: IS (marketing, electronic).

Bo-BTopeix, TepmuHbl |T, MHTErpUpyeMble B TEPMHHOJOTHIO SKOHOMHMKH,
UCTIONIB3YIOTCS B JE(MUHMIMSIX HOBBIX KOHIICTITOB/TIOHATHUM, YTO YyKa3bIBaeT Ha
M3MEHEHHUE COJIepKaHus 0a30BBIX KOHIICIITOB SKOHOMHMKHU W MapkeTuHra: «Marketing
technology usage: a set of software and tech tools used by marketers to automate or
streamline marketing processes, collect and analyze data ...» [10, ¢.287].

W, B-TpeThHUX, HOBOE 3HAHHE IMPEACTABICHO BO ()parMEHTax 3KCIUIAHATOPHOTO
W/WMW  JIECKPUNTHUBHOTO XapaKTepa COBMECTHBIM HCIOJb30BaHUEM TEPMHUHOB

SKOHOMMKHU (WJIM COOCTBEHHO MapKeTHHTa) M TepMUHOB oOjactu [T, Hanmpumep:
ISSN 2712-9519. IMHI'BUCTUKA U OBPA3OBAHMUE. 2022. Tom 2 No2(6) 25



«Taking a website as a major part of e-marketing, consider how a website can fulfil
these requirements of marketing. It can ldentify needs from customer comments,

enquiries, requests and complaints solicited via e-mail and the website’s contact

facility, bulletin boards, chat rooms, on-line searches and sales patterns (seeing what’s

selling and what’s not, recorded in the web log, which reveals insights into interests
determined by pages visited)» [11,c. 638-639]. BepOanbHbie CTPYKTYPBI TAKOI'O THIIA,
paccMaTpuBaeMble  KAaK  JUCKYPCUBHBIE  3HAaKM,  OYEBHUJHO,  SBISIIOTCS
JIMHTBUCTUYECKUMH  PEIMPE3CHTAUUAMH KOHIIENTYaJIbHO-CIOXKHBIX CTPYKTYp, B
YaCTHOCTH, KaK B IPUBEJECHHOM IPUMEPE — ONPEAEIICHHOTO perepTyapa MpoIo3HuIIIi,
Wi popMarta cueHapus (CKpumnTa).

3akioueHue

HNTOorom mnpoOBEIEHHOIO WCCIECIOBAHMS SABJSIOTCS CIEIYIOIINE BBIBOJBI.
BepbanbHble cpecTBa aHIIMICKOTO $3bIKa, PENPE3CHTUPYIOIIME HOBOE 3HAHHUE B
o0JacTl MapKeTHHIa, OO0YCJIOBJIIEHHOE BHEIIHUM (PAKTOPOM TMOSBIECHUS LU(poBOH
Cpelbl W BHEAPEHUEM B KU3ZHEAEATEIbHOCTh COLMYMa IU(POBBIX TEXHOJIOTHM,
IPEACTABICHbl KaK Ha YPOBHE OTIEIbHBIX €AUHUIl — TEPMHHOB, TaK U Ha YpPOBHE
JUCKYPCUBHBIX 3HAaKOB — CHEHUAIM3MPOBAHHBIX TEKCTOB WM KX 3aBEPIIEHHBIX B
CMBICJIOBOM OTHOILLIEHUHM (ParMEeHTOB. ApPCEHal S3BIKOBBIX CPEICTB SKOHOMHUKH U
MapKEeTHHTra MOIOJHSETCS 3a CUET BKJIIOUYEeHUs TepMUHOB |T, 4TO, B CBOIO OYepep,
OTpa)kaeT U3MEHEHUs KOHLIeNTOoc(hephl 00JaCTH MAPKETUHTA, KOTOPbIE 3aKIFOYAIOTCS
KaK B COOTBETCTBYIOIIEM MHTETPUPOBAHUN KOHIIENTOB/MOHATHI obnactu I T, Tak u B
MOSIBJICHUU HOBBIX KOHIIETITOB 00JIACTH MapKETUHTA, B (HOPMUPOBAHUM KOTHUTHUBHBIX
CTPYKTYp penpe3eHTallid HOBOrO 3HaHWs. [IpoaHanm3mpoBaHHBIN  SI3BIKOBOM
Marepuall MOATBEPKAAET B3aMMOJICHCTBUE MEHTAIBHBIX U SI3BIKOBBIX CTPYKTYp, UX
IUHAMUKY. B mepcrekThBe AaHHBIA S3BIKOBOM MarTepual MOXKET ObITh TaKkKe
MCIOJIb30BaH MPU U3YUYEHUU MTPOOIEMbl HHTEPAUCKYPCUBHOCTH.

© Jlposnosa T.B., 2022
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